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PROFESSIONAL SUMMARY
Results-driven Senior Business
Development Professional with over 15
years of hands-on experience accelerating
B2B enterprise sales, securing cross-border
partnerships, and driving market expansion
across the GCC, MENA, and Egypt. Highly
effective at penetrating new markets within
heavy machinery, industrial manufacturing,
and commercial real estate. Uniquely
combines deep on-the-ground market
expertise with modern, Al-driven workflow
automation to automate deal cycles and
streamline sales operations. A proven
closer with a track record of building robust
sales pipelines, negotiating exclusive
international distribution rights, and
managing high-value enterprise accounts
for Tier-1 developers.
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SKILLS

e Business Development: B2B
Enterprise Sales, Sales Pipeline
Generation, Key Account
Management (KAM), Complex
Contract Negotiation, Client
Retention.

e Market Expansion: Go-to-Market
(GTM) Execution, UAE & GCC
Market Entry, Joint Venture (JV)
Partnerships, B2B Distributor
Networking.

e Sales Operations & Tech:
Al-Driven Sales Automation (n8n,
workflow orchestration), CRM
Architecture, ERP Integration
(ERPNext), Cross-Border
E-Invoicing Compliance.

e Industry Expertise: Heavy
Construction Equipment,




Commercial Real Estate
Infrastructure, Industrial
Manufacturing, Mega-Project
Procurement.

dgigal) @) yudld
A i g Jas ) gkl J gl Ldiiana
oY s — 2023 | e sl | SoftecNova
Jsaa Sl iul 5 (B2B) e Jiiisald @
ddaus gidl 53 paall dpelial) S a0 3§ gl
L pad) il jlaY) A s 5 ) aptaal] S 5
wealadl ) sladll (ulae J 5 5 3aaial)
— 2015 | Ly A) Jladig S ¥) (3 ycil) dbaia | ja Jae
2023
5 ywall Gl sall g SIS AN @) LG w08 @
Gy ApaliY) (31 ) J g Gl ddan il
B2B lrae caliail yiud 5 ccalal oY) b slad
R RA|]
B2B cliaslia (te Claaadll 34 )i @
Ul g edipaall cilibual) 51 5 casiiall
Bdxall @JL.MH
aan il LaliY) Jlae Y Clicala aa oy lail) @
Hae) ga 5 uliil) Jalatl) 8 23 Clisns 5all
' Aat )l dudla
48 La)) | Emirates Cities | Jus¥) skl J sl e
2015 - 2011 | <i_y!
L8y (3 s ) S5l Clladl iud 1 @
DS et ilagadl) gy 5 e Dlanlly Laliia Yl
dlala s ((Emaar) slae) €l 8 lay () shadll
(Tatweer) :skis ((Damac)
Ol g Aallad) Aal) cld il il lila 30 @
i) J2035 )l il Sl ) i) i)
o pdlis Laa) 43l & 5y lld 3 Lay cAiDlanl)
Skl a0 @l Jle 8 day o jliie 4 shaie
cQM\M}cw‘:&Adﬂ\wﬁm.\g}ﬂ [ ]
H.\ﬁﬁhc\y;;M\LbJMé}&jW
AL Sl sall julas ae cileadl)
House Of | s )il clagaa jta [ Juesl) pyohi s
2011 - 2007 | 2| (&34.) Equipments
ST S8 w35l 5 (B2B) S il claga 5,130 @
iy 33 qaal g dibid) 8 oLl el JS
bl a3 Jlale &l 4y sie o) ) (i
A ran i) 555 (358 (el plais il @
dielaan N ool Laa oyl 92 g 618 3 pe
AS b ddadll cilatiall Lo glad
OmadliY) Slaall (5 020 e dSulacas el @
Ciliiall 2l 5 (3 gudl das e 558l 3 sain

PROFESSIONAL EXPERIENCE

Senior Business Development
Consultant & Technologist

SoftecNova | Cairo, Egypt | 2023 — Present

e Drive B2B sales execution and
market entry strategies for industrial
SMEs and manufacturing firms
expanding into the UAE and the
wider GCC.

Business Development Consultant &
Corporate Trainer

Independent Practice | MENA Region |
2015 - 2023

e Consulted for corporate enterprises
and SMEs on regional market entry,
revenue pipeline optimization, and
sustainable B2B sales strategies.

e Trained corporate sales teams on
high-stakes B2B negotiations,
modern account management, and
complex project bidding.

e Collaborated with regional business
incubators to mentor emerging
organizations on competitive
analysis and commercial
supply-chain alignment.

Senior Business Development Manager |
Emirates Cities | Sharjah, UAE | 2011 —
2015

e Executed regional go-to-market and
client retention strategies, driving
commercial sales for Tier-1
developers including Emaar,
Damac, and Tatweer.

e Managed high-value enterprise
accounts and secured supply
agreements for landmark
installations within mega-projects,
including the Burj Khalifa
(contributing to an AED 8 Billion
project ecosystem).

e Standardized operational service
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metrics across the sales division,
improving client satisfaction and
aligning service delivery with luxury
enterprise standards.
Business Development Manager /
Corporate Sales Manager | House Of
Equipments (Arabtec) | Dubai | 2007 —
2011

e Led B2B corporate sales and
distribution for the region’s
second-largest construction
equipment dealer, playing a key role
in generating AED 1 Billion in annual
revenue.

e Successfully negotiated and
secured exclusive regional
distribution rights with international
manufacturing partners, doubling
the company's active product lines.

e Built and supported a network of
district sales managers to
aggressively capture market share
and close deals during regional
construction booms.

Sales & Marketing Manager | Emirates
Cities | Sharjah, UAE | 2005 — 2007

e Executed a highly successful B2B
market entry strategy for Qatar,
prospecting and securing
foundational anchor accounts from
scratch.

e Closed long-term, high-value supply
agreements with leading
construction firms and commercial
developers throughout Abu Dhabi
and the Northern Emirates.

Marketing Team Lead (Export &
Logistics) | Eissa Group | Cairo, Egypt |
2002 - 2005

e Drove global B2B trade logistics and
international marketing for the
region’s largest furniture exporter.

e Opened new markets by
establishing robust international
distributor networks, expanding the
company's export footprint from 7 to
37 countries.




e Managed complex supply chain
documentation to ensure seamless
product delivery into new
international trade zones.

Market Research & Feasibility Analyst |
Movenpick | Egypt | 2000 — 2002
Corporate Cost Controller & Income
Accountant | Movenpick | Egypt | 1997 —
2000
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EDUCATION & CREDENTIALS

e B.Sc. in Accounting and Business
Management | Mansoura University

e Mini MBA (Strategic Corporate
Focus) | Executive Training
Certification

e Technical Diploma in Computer &
Information Technology Support |
Cisco Systems

e Certifications: Internal Quality
Audit (ISO-9001 Alignment),
Strategic Maritime & Land Transport
Planning (Martrans), International
Exhibition & Trade Show
Management (IMC)




